
So
c.

 A
nó

ni
m

a 
Ib

ér
ic

a 
de

 D
is

tib
uc

io
ne

s I
nd

us
tr

ia
le

s -
 R

eg
.M

er
c. 

de
 M

ad
rid

, T
.2

87
7,

 S
ec

.3
ª d

el
 L

. d
e 

S.
, F

.1
79

, H
.2

0.
02

7 
- N

.I.
F.

 A
41

02
40

92

An Independent Klinger Company

A Coruña • Barcelona • Bilbao • Canarias • Gijón • Madrid • Mexico • Murcia •  Puertollano • Santander • Sevilla • Tarragona • Valencia • Vigo • Valladolid •  Zaragoza

>> connect with www.saidi.es

Connect
with Quality

Av. del Llano Castellano, 15
28034 Madrid (Spain)
T +34 917 149 739
F +34 913 580 488
export@saidi.es

µ  SAIDI INTERNATIONALµ  OFICINAS CENTRALES

Av. del Llano Castellano, 15
28034 Madrid (Spain)
T +34 913 581 212 
F +34 913 580 488
gral@saidi.es

C/ Masía del Conde, Naves 1 y 2
Pol. Masía de Baló
46190 Ribarroja del Turia (Valencia)
Apdo. Correos 288
T +34 961 640 339 | F +34 961 640 331
clv@saidi.es

ì   VALENCIA LOGISTIC CENTRE

Branch Manager (Valencia)

At SAIDI we provide our clients with best-in-class products within fluid control for a variety of engineered solutions industry wise 
(Petrochemical, Chem & Pharma, Water, Power, Green Energy, Metals, OEM, Food & Beverage,…).  As an international provider in the 
full process of expansion, we offer our employees the opportunity to join a multidisciplinary, motivated and cross-cultural team and 
develop their professional career through contributing to a global success story based on collaboration, innovation and know-how.  

We are currently looking to recruit a Branch Manager to join our dynamic sales team, reporting to Sales & Marketing Director and 
working to develop a strong and sustainable position for Valves, Sealing technologies, Instrumentaion & Control and Pipes, fit-
tings, etc...  in the local territory.  

Your mission as a Branch Manager should meet the requirements below and accept this challenging but rewarding role is to: 

•  Set Sales Strategy/Business Plan for the assigned territory
•  Identify and develop business opportunities in the assigned region
•  Full responsibility on Branch office
•  Profit & Loss (turnover, gross management, direct and allocated cost)
•  Manage assigned Key Accounts lists including the contractual and legal side
•  Lead sales team
•  Track sales activities in the Internal CRM
•  Ensure client retention and satisfaction
•  Provide feedback to Product Managers regarding market response or requirements
•  Monitor top business clients for up-sell/cross sell opportunities
•  Report to Sales & Marketing Director 

Key requirements: 
•  University education (technical degree: Engineer, Chemical Scientist,... or equivalent)
•  Experience in related industries and/or products will be considered as a plus
•  Experience in developing and closing deals with large companies
•  Experience dealing with senior client management 

Other desired requirements: 
•  Fluid English
•  Computer skills at user level 

Ideal profile:  
•  Excellent communication skills and the ability to build relationships to ensure credibility, trust and customer perceived value 
•  Good presentation skills 
•  Technical literacy 
•  Customer-oriented 
•  Empathic with a good understanding of client needs 
•  A methodical approach and the ability to apply company processes in a timely fashion 
•  Autonomy 
•  Frustration resistant 
•  Flexibility to travel 

Note this is a largely field-based position and will require frequent travel. 
We offer a permanent contract; salary (fixed + bonus), mobile & company car.

æ �All those interested should get in contact with Saidi through the following e-mail address:
     rrhh@saidi.es


